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February 10, 2014 
 
Debbie Jones 
Commission Incentive Manager 
California Energy Commission 
1516 Ninth Street 
Sacramento, CA 95814 
Buydownincentives@energy.state.ca.us  
 
Re:  Natural Gas Vehicle Incentives PON-13-610 
 
Dear Debbie: 
 
The California Natural Gas Vehicle Coalition really appreciates the Energy Commission’s 
ongoing support for the development and deployment of natural gas transportation.  We 
thank you and your colleagues for the time and effort you have put into getting this PON 
out.   
 
The California Natural Gas Vehicle Coalition represents the state’s natural gas vehicle 
industry and includes major automobile manufacturers, utilities, heavy-duty engine 
manufacturers, fueling station providers, equipment manufacturers, and fleet users of 
natural gas vehicles. 
 
We have the following questions and suggestions on PON-13-610:   
 
 
Increase the per vehicle incentive level for vehicles up to 8,500 lbs 
Our members feel that the CEC’s proposed $1,000 per vehicle is not enough to be an 
effective incentive.  At least one of our member companies has offered $1,000 incentives in 
the past and found that this level was not effective.  $1,000 represents 20% or less of the 
cost differential between a natural gas vehicle and a gasoline or diesel in this category.  The 
incentives proposed for the other weight categories provide a significantly higher 
percentage of the differential cost. We strongly encourage CEC to increase the per vehicle 
incentive in this category to at least $2,000. 
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Reduce Paperwork Challenges 
CNGVC shares the CEC’s goal of making this program more efficient.  One of the challenges 
for our members who have participated in the past is accessing a providing to the CEC a 
copy of the vehicle registration card.  Some dealers are not able to get a copy of the card for 
months after the transaction.  DMV delays have led some dealers to try to get copies of the 
cards from their customers which can be a time consuming process.  We ask you to 
consider accepting a copy of the DMV notification that is sent to the dealership when the 
DMV receives the registration application.     
 
 
365 day reservation life impacting participation in future solicitations 
On the one hand we appreciate CEC extending the life of reservations to 365 days.  On the 
other hand we are concerned about how this will impact the timing and participation in the 
next Natural Gas Vehicle incentive solicitation (funds from the 2013-14 Investment Plan). 
At this time we don’t have a specific suggestion on how to address this but our members 
are keen to work with CEC staff to ensure that the next round of funding is not delayed 
because of flexibility in the current solicitation. 
 
 
Increase the end-user vehicle and dollar limits proposed in this PON 
We understand the CEC’s interest in trying to spread this limited pot of funds as widely as 
possible.  However we believe the 10 vehicle and $250,000 limits are too low and propose 
that CEC double them to 20 vehicles and $500,000.   
 
We heard your response at the workshop that you are trying to target smaller fleets.  
“Smaller fleet” means very different things depending on which company, municipality, or 
school district you are talking to.  We are all trying to grow the alternative fuel 
transportation in California and seeking the most effective ways to do that.  In 
conversations with CEC staff in the last year we suggested an approach of trying to seed 
fleets with alternative fuel vehicles to get them hooked and help convince them to buy 
many more.  We still like this approach but note that the specific scenarios matter a lot.  For 
example if the CEC funds a smaller fleet purchase of 5 or 10 natural gas vehicles but that 
fleet really doesn’t have the resources to purchase more vehicles in the future then you 
may be able to fund more fleets/customers with this pot of money.  Contrast that with 
another scenario.  A larger fleet is considering purchasing a hundred or more vehicles at 
multiple locations but isn’t sold yet and wants to run 15 or 20 vehicles to become 
convinced.  CEC’s incentive assistance in this scenario could have a much bigger impact in 
growing the NGV market in California.  Increasing the vehicle and dollar limits enables CEC 
to consider a wider range or proposals even if you ultimately decide to fund smaller fleet 
purchases. 
 
One of the keys to ensuring continued private investment in refueling infrastructure is 
helping create enough fuel demand to get a new station or pumps to pencil out.  As we have 
discussed high use trucks use a lot of fuel so it doesn’t take many of them to create enough 
fuel demand for a new station.  However it usually takes many more light-duty vehicles to 
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consume levels of fuel needed to justify investment in new refueling infrastructure.  Ten 
light duty vehicles is definitely not enough.  This is another reason for CEC to allow 
proposals requesting incentive money for the purchase of more than ten vehicles. 
 
There are of course other ways to incorporate the additional flexibility we are encouraging 
CEC to consider.  For example CEC could use vehicle or dollar limits regionally so that a 
company with operations in various regions of the state could apply in two different 
regions. 
 
 
If an OEM keeps the reservation at the corporate level can they distribute all money 
through one dealer? 
 
 
Can an OEM/End purchaser work through an out of state dealer? 
 
 
We look forward to working with the CEC staff to make this a very successful and speedy 
round of funding.  
 
 

Sincerely, 

 
Tim Carmichael 
President 
 
 
CC:  Andre Freeman 

 


